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Q & A Interview With Educational Consultant Betsy Brown Braun (Name A School,
Shead€™s Sent A Client There!)

Description

1. First, let me say &€ congratulationsa€™ on the success of your new book, Youa€™re Not The Boss Of Me,
which is#5 on the Los Angeles Times best seller list!

Can you give us some information about your educational consulting practice? What serviceswould a
potential client receive?

Thanks, Christina. It isincredibly gratifying to see my book zoom up on thelist. I love that parents everywhere
arefinding it useful. That is,after-dl the paint! | see parents privately all week long for individual consultations. |
speak with parents of kids pretty much-1-year through high school age. But my real area of strength, | believe, is
the elementary school years. | deal with topics and‘areas thatyrun the gamut, but seem to be within the realm of
typical. Most parents think they are the only ones. But let me reassurelyeu there is nothing new on the planet. |
also run on-going parenting groups, arranged by the age of the child, and I 'offer one time, single topic seminars.
Theya€™re adll listed on my website. www.betsybrownbraun.com

2. Youa€E™rethe mom of triplets and you have many year s experience as an educator and consultant. Does
it matter whether a parent sendstheir child to a private elementary school which serves as a &€ofeeder a€»
to Harvard-Westlake if their goal isultimately Harvard-Westlake?

Thisisatricky question. More important than the elementary school (or preschool!) the child attends, is the child
himself. Schools are looking for a balanced class, kids from public and private, all different kinds of kids, but kids
who will be successful in that particular school environment. But a school needs to be a good match for the child
and the family. It istrue that some schools do seem to &Eodeeda€e to the next level. But that is likely more
because of it being a philosophical match than it being atrue feeder. Children who have gone to Waldorf for
elementary school are not likely to be well matched, for example, for Harvard-Westlake, though it certainly can
happen. A big difference between public and private school in terms of the next step is the degree to which that
school will go to bat for the child. Asyou know, public schools are not able to step up to the plate in promoting a
child in his applications the way private schools can. That is abig difference. But it is not a deal breaker.

3. In general, how areyour fees/services structured?
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| am paid per session. A session is 50 minutes. | have different fees for different kinds of consultations. [t&€™'s
pretty standard. | do some pro bono work with families who really need me and they really need food. | am
connected to a particular public school whose population is far less privileged than others. Thatd€™s an easy
adjustment for me to make in those cases.

Often afamily sees me only afew times, even only once. If afamily needs me more than that, it is likely that
something elseis going on. There are times when | refer afamily out for adifferent kind of help than | am ableto
offer. But | like to get them in, help them, and move them out!

4. Why do you think so many wonderful families get wait-listed or declined admission from top private
elementary schools?

Boy, if | knew this answer to this one, 1&€™d be, well, really populal Thereality is that there just arend€™t
enough schoolsfor all the wonderful kids and families who are applying. Every child deserves to go to the best
school his parents can afford. Actually, | take that back. Every child deserves to go to the best school for him!
Sometimes a family just isn&€™t in the position to afford it, and that&€™ s too bad. That&€™s when we have to
make lemonade. Y ou play with the cards you are dealt. Y ou know my three kids-triplets-went too three different
public schools, starting in 7th grade. They had good, solid educations. Could each have had better? Absolutely.
But each of my kids did really well and ended up at top notch schools, all the ones you&€™ve heard of and grad
schoolstoo. You know, Christing, | sincerely believe that it is as much about what goes on at home as it is about
what goes on at school &€jif not more. So, why are they declined? | suppose if we are being realistic here, some
kids get in for the right reasons and some get in for other reasons. Let&€™s leave it at that. How | wish the
schools were able to do all the research to get to really know their applicantsa€ibeyond the applications and the
interviews. Thered€™s so much more there.

5. What are some of the schoolsyour clients have attended?

My clientsattend ALLLLLLLLLLLLLLLLL the schools. Y ou name the school, | have sent a client there.

For more information about Betsy, visit www.betsybrownbraun.com

Category

1. Beyond The Brochure
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